
Co-sponsored by :

www.glassexpomidwest.com
Follow us @GlassExpos

GLASSGLASS
M I D W E S T

E X P OE X P O
2 0 2 6 ™

INDUSTRY EDUCATION 
THAT BENEFITS YOUR 
BUSINESS —AND YOU!
November 4-5, 2026

Two Days of Education, 
Exhibition, and Networking
Greater Columbus Convention Center
Columbus, OH

 

To register or exhibit, 
visit glassexpomidwest.com
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                          A MIDWESTERN HUB
Glass Expo Midwest™ ‘26 is centrally located in the cradle of glass civilization in the U.S. 
As the 15th largest city in the country and the largest and fastest-growing city in Ohio, 
Columbus is a growth center for the Midwest. Between incredible arts and entertain-
ment, exciting sports, and a spectacular downtown riverfront with sprawling green 
spaces, the city has something for everyone. Columbus was ranked a top 10 best big 
city in the nation in 2025 by Condé Nast Traveler, one of the top next great Food cities 
by Food & Wine magazine, and a top location for meetings by Cvent in 2025.

CENTRALLY LOCATED
Columbus is convenient no matter where you call home. John Glenn Airport (CMH) is just 
six miles from downtown. It’s also an easy drive from many locations in the country:

Parking is available in 8 different garages within immediate walking distance of  
the Center.

DRIVING DIRECTIONS 
From I-70 on the East (Wheeling): Take I-70 West to East Mound Street. Take Exit 101B from 
I-70 W Continue on E Mound St. Take S 4th to Nationwide Blvd. Turn right onto N High St.
From I-71 on the North (Cleveland): Take I-71 South. Travel West on I-670 “109-A” Take Exit 
“4-B” to the Greater Columbus Convention Center.
From I-71 on the South (Cincinnati): Take I-71 North to I-70 East. Travel on I-70 East to 
the Fourth Street Exit—Head North on Fourth Street to Nationwide Boulevard. Turn Left 
onto Nationwide Boulevard.
From I-70 on the West (Indianapolis): Take I-70 East to the Fourth Street Exit—Head 
North on Fourth Street to Nationwide Boulevard. Turn Left onto Nationwide Boulevard.
From the John Glenn Columbus International Airport: Take I-670 West Exit at “4-B” to the 
Greater Columbus Convention Center.

EVENT INFO
After an 8-year hiatus, Glass Expo Midwest™ 
(GEMS) returns to the heartland of America, 
this time in Columbus. Learn about the latest 
trends and technology from an esteemed 
industry faculty. See the latest products and 
services in the industry. The event provides 
the architectural and automotive glass in-
dustries with top-notch education, network-
ing opportunities, and a bustling exhibition 
floor full of the latest products and services, 
all in one convenient location. Glass Expo 
Midwest™ ‘26 looks forward to bringing a 
hard-hitting and essential event to the popu-
lous Midwest and Rust Belt regions.

HOST VENUE AND HOTEL
Glass Expo Midwest™ ‘26 will take place 
at the Greater Columbus Convention 
Center in downtown Columbus. Our host 
hotel, the Hampton Inn & Suites Colum-
bus-Downtown, is located directly across 
the street. You can enjoy discounted room 
rates from $189 per single/double, plus 
tax and fees. Room block availability is 
first-come, first-served. Discounted group 
rate ends on Monday, October 12, 2026.

Reservation Number: 614-559-2000, 24/7
Ask For: Glass Expo Midwest (booking 
code – CHH922) or visit www.glassexpo-
midwest/venue/

Hampton Inn & Suites offers valet parking 
only with in-and-out privileges. The daily 
rate is $45 (USD). The Convention Center 
and various private lots also offer parking.

Venue
Greater Columbus 
Convention Center, 
Hall D
400 N High Street 
Columbus, OH 43215

Hotel
Hampton Inn & Suites 
Columbus-Downtown
501 N High Street, 
Columbus, Ohio 43215

City			   Drive Time
Annapolis, MD		  6 hours
Buffalo			   5 hours
Charlestown, WV		  2 ½ hours
Chicago			   5 ½ hours
Dover, DE		  6 ½ hours
Detroit			   3 hours
Indianapolis		  2 ½ hours
Harrisburg, PA		  5.½ hours
Lansing			   3 ¾ hours

City			   Drive Time
Lexington, KY		  3 hours
Madison, WI		  5 ¼ hours
Nashville		  5 ½ hours
Raleigh, NC		  6 ¼ hours
Richmond, VA		  5 ¾ hours
Springfield, IL 		  6 hours
St. Louis			  6 ½ hours
Toronto			   6 ½ hours
Washington D.C.		  5 ½ hours

GLASSGLASS
M I D W E S T

E X P OE X P O
2 0 2 6 ™



	 To attend or exhibit, visit www.glassexpomidwest.com	 3

DISCOVER COLUMBUS
Columbus is known for showing its visitors a good time. After a day full of education and networking, consider venturing out into the 
Capital and exploring a collection of the city’s vast attractions. 
•	 Across the street from the North Market Downtown—a great eatery in the tradition of Faneuil Hall in Boston.
•	 2 blocks to the Arena District, a sports, dining, and entertainment area.
•	 A 5-minute walk to the Short North Arts District, full of galleries and museums. Stay for the Gallery Hop on Saturday, November 7.
•	 A 4-minute Uber ride to the German Village and Brewery District.
Plus, the world-class Columbus Zoo, Columbus Art Museum, the Center of Science and Industry, and the Franklin Park Conservatory, 
complete with its Chihuly exhibit, are all right there.
Plan your visit at www.experiencecolumbus.com.

INDUSTRY EDUCATION THAT BENEFITS  
YOUR BUSINESS—AND YOU!
Being a part of Glass Expo Midwest™ (GEMS) ‘26 is one of the best investments you can 
make on behalf of yourself—and your company. GEMS provides opportunities to discov-
er cutting-edge trends and products, attend informative seminars and workshops, and 
engage in generous networking within the glass industry.

WHO’LL BENEFIT FROM GLASS EXPO MIDWEST:
Architectural and Residential Glass Industry

AUTO GLASS INDUSTRY
•	 Auto glass owners and managers
•	 Auto glass installation technicians
•	 Customer service representatives
•	 Suppliers of products such as adhesives, mouldings, glass, etc.
•	 Windshield repairers
•	 And more.

•	 Architects and specifiers;
•	 Architectural glass and metal company 

owner and managers;
•	 Builders;
•	 Computer and software providers;
•	 Construction suppliers and services 

providers;
•	 Contract glaziers;
•	 Customer service representatives;
•	 Developers;
•	 Distributors;
•	 Equipment and machinery providers;

•	 Fabricators and processors
•	 Film and tint installers;
•	 Flat glass service providers;
•	 Glazing suppliers and service  

providers;
•	 Glaziers;
•	 Installers and providers of shower 

doors, mirrors, windows, doors, and 
related hardware;

•	 Metals and metal finishing providers;
•	 Retailers of flat glass; and
•	 Many more.

TOP REASONS 
TO ATTEND

Join your peers, and you’ll find:
•	 Expert Education: Attend focused 

seminars on new tech, market trends, 
and security glazing, with chances to 
earn professional credits, including AIA 
credits;

•	 Live Demonstrations: Watch hands-
on demos of new machinery, tools, and 
hardware on the trade show floor;

•	 Industry Networking: Connect with 
peers and colleagues;

•	 Exhibitor Floor: Explore products 
and services from top manufacturing 
brands;

•	 Affordable Access: Enjoy a cost-ef-
fective regional venue option support-
ed by the local glass 
industry.
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WEDNESDAY, 
NOVEMBER 4, 2026

8:00 a.m. – 8:15 a.m.
Welcome
Start your day with a warm welcome and 
hear what the next two days of education 
look like. Immerse yourself in industry 
matters and kick-start your day to make the 

most of all that this year’s Glass 
Expo Midwest™ has to offer.
Faculty: Debra Levy, publisher 
of USGlass magazine.

8:15 a.m. – 8:45 a.m.
Industry Economic Forecast and 
Glass and Glazing Update
This session provides recent industry-spe-
cific research and up-to-date information 
on the economic state of the Midwest 
glazing industry. Nick St. Denis will provide 
a forecast of what the region’s commercial 
and residential glass and metal industries 
can expect as a result of market shifts. 
Understand what these shifts can mean for 
current and future business moves.

Faculty: Nick St. Denis, vice 
president of research and data 
for Key Media & Research. 
Nick’s department conducts 

syndicated and customized research re-
ports for the architectural glass and metal, 
fenestration, and auto glass industries, as 
well as other related markets. He previous-
ly served as the research editor of KMR’s 
trade publications, including USGlass, and 

holds a master’s degree in survey research 
from the University of Connecticut.

8:45 a.m. – 9:00 a.m.    Break

9:00 a.m. – 10:00 a.m.
Fortifying Building Safety with 
Ballistic, Blast, Storm Impact and 
Forced Entry Solutions (1 LU/
HSW)
As the number and volatility of threats to 
facility security and safety continue to 
escalate, protection is becoming para-
mount in today’s facility design. Whether 
it’s high-level protection from ballistics, 
blast, storm impact, or forced entry, this 
course reviews the various protection lev-
els, testing standards, best practices, and 
the fundamental fenestration solutions 
that will fortify your building to protect 
people and property. Following this 
course, attendees will be able to identify 
key fenestration design criteria that will 
fortify buildings against ballistic, blast, 
forced-entry, and environmental threats.

Faculty: Wade Arnold, director 
of commercial sales for Specialty 
Fenestration Group, which includes 
U.S. Bullet Proofing & Quikserv. 

10:00 a.m. – 11:00 a.m. 
Building Great Project Managers
Glazing companies live—and die—on the 
quality of their project management. This 
real-life, roll-up-your-sleeves session 
will discuss the three “Ps” of successful 

project management for glass companies: 
finding and training the right personnel; 
the processes you use, including the 
right tools and ways to plan for all 
contingencies. This seminar was first held 
at Glass Expo Northeast™ earlier this year 
and garnered rave reviews. 

Faculty: Moderator Carrie 
Jeske of JEI: Structural Façade 
Engineering & Drafting, leads 
a panel of experts who are 

experts at being (or making) great project 
managers. Michael Zook, President of Ohio 
Glass & Aluminum.

11:00 a.m. – 11:15 Break

11:15 a.m. – 12:15 p.m. 
Taking the “Hard” Out of 
Hardware (1 LU/HSW)
Hardware doesn’t have to be hard. This 
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Educational Program
You’ll learn from industry experts as they share their 
wealth of knowledge and experience, all close to home.



	 To attend or exhibit, visit www.glassexpomidwest.com	 5

session will provide a detailed overview 
of how to choose, spec and install a wide 
variety of hardware.
Faculty: Representatives of FHC-Frameless 
Hardware Company.
 
12:00 p.m. – 12:15 p.m. Break
(Grab some lunch and bring it back with 
you for our roll-up-your-sleeves session on 
knowing the real value of  your business.)

12:15 p.m. – 1:30 p.m.
Special Workshop: How to Value 
Your Business? The Important 
Key Financial Indicators
“Business Essentials” – things every owner 
and business manager should know-from 
how to calculate a break-even analysis 
to basic business appraisal techniques, 
this session will be worth your time to 
attend. This session will benefit you if you 
are preparing for growth or a sale, or if 
you just want to better understand your 
business’s financial indicators.

Faculty: Lyle R. Hill is the 
co-founder and CEO of Glass.
com, former founder and CEO 
of Glass America, and spent 

22 years as the CEO of MTH Industries. 
Lyle has served as a graduate school 
professor in economics, marketing, and 
entrepreneurship. This presentation 
will be fast-paced and will provide 
attendees with information they can use 
immediately.

1:30 p.m. – 3:00 p.m.
KEYNOTE SESSION: 
C-Suite Changes Coming in the 
Contract Glazing Industry 
and How to Future-Proof Yours

No, we don’t mean 
personnel changes but 
rather compelling and 
disruptive trends that 
will change how the 
contract glazing industry 
obtains, bids, and exe-

cutes work. This session will discuss the 
developing changes in marketing channels, 
customer base, and more. Ensuring your 
company can adapt and take advantage of 
those changes is paramount to ensuring 
a successful future. This overview will 
highlight the material, technical, and cyber 
changes that will reach and affect your 
business. You’ll learn how to capitalize on 
these changes rather than fear them. 
Faculty: Attila Arian is the CEO of KE 
Outdoor Design USA. He is the former 
president of Schüco, where he spent ten 
years in the global glazing façade industry. 
Before that, he served as president of seele 
GmbH. He has served as CEO of several 
German Design Build Contractors before he 
joined Seele in 2009 as the president of its 
U.S. operation. Under his leadership, Seele 
grew into a recognized façade contractor 
in the U.S., with an impressive project 
portfolio including Apple Cube, the Institute 
of Peace in Washington, DC, the Miami Art 
Museum, the Kimbell Art Museum in Dallas, 
and The Broad Museum in Los Angeles. 

2:00 p.m. – 6:00 p.m. Glass Expo 
Midwest ‘26 Show Floor Open

THURSDAY, NOVEMBER 5
8:00 a.m. – 9:00 a.m.
Breakfast and a Movie:  
Building the Bean
Join us for breakfast and the world 
premiere of the documentary “Better than 
Perfect: Building the Bean,” which profiles 
the work of ironworkers in building the 
unique Cloudgate sculpture in Chicago. 

Admission is included for all registration 
types except Trade Show Only, but you 
must pre-register so we can plan the 
appropriate number of breakfasts.

9:00 a.m. – 10:00 a.m. 
Your Workforce of the Future
The digital world has changed how we 
find workers and who those workers are. 
Your next employee may not work for you 
directly but for an online service provider, 
a union, or another labor provider. And 
they may have non-traditional back-
grounds. You’ll learn how your competitors 
are finding workers in new and non-tradi-
tional ways.

Faculty: Marcus Dreher is 
the owner/manager of MP 
Drafting & Design and the co-
owner and content developer 
at LearnGlazing.com . David 
Schweiterman is COO and vice 
chairperson of the board of 
Glazier Nation. Debra Levy is the 
publisher of USGlass magazine.

10:00 a.m.  – 11:30 a.m.
Interactive Workshop: Creating 
High-Performing Teams 
Through real-world examples from the 
glass industry, group participation, and 
practical conflict-resolution strategies, 
attendees will explore how to turn dif-
ferences and difficult conversations into 
stronger working relationships and high-
er-performing teams. Most importantly, 
participants won’t just learn concepts—
they’ll develop a personal action plan to 
apply what they’ve learned and increase 
their own effectiveness, team productivi-
ty, and overall job satisfaction.

Workshop leader: Carrie 
Jeske of JEI: Structural Façade 
Engineering & Drafting, who 
uses this program in her com-

pany with great success.

10:00 a.m. – 2:00 p.m. Glass Expo 
Midwest ‘26 Show Floor Open
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Guns & Glazing: Midwest Edition
Tuesday at 6:00 p.m.

This Tuesday evening event, the night 
before GEMS opens, offers an opportunity to 
see live demonstrations of various firearm 
calibers, glazing compositions, framing 
systems, and UL 752 protection levels. 
Alongside live-fire ballistics tests, educa-
tional sessions with applicable CEU credits, 
networking, and food will be available.

This collaboration among Glass Expo 
Midwest™, United States Bullet Proofing, 
Quick Serv, and USGlass magazine will take 
place from 6 to 9 p.m. at a local gun club. 
It is free for all attendees, but space is 
limited, and pre-registration is required. To 
register, visit https://shorturl.at/TTqEh.
 
Keynote: C-Suite Changes Coming in 
the Contract Glazing Industry 
and How to Future-Proof Yours
Wednesday at 1:30 p.m.

No, we don’t mean personnel changes but 
rather compelling and disruptive trends 
that will change how the contract glaz-
ing industry obtains, bids, and executes 
work. This session, led by Attila Arian, will 
discuss the evolving changes in channels 
to market, customer base, and more—a 
not-to-be-missed session.

Welcoming Cocktail Party
Wednesday from 4:00 - 5:30 p.m.
Join industry colleagues and network 
over drinks on the show floor on Wednes-
day, November 4, from 4:00 p.m. – 5:30 
p.m. This is a great opportunity to make 
new connections, strengthen current 
ones, and discover tips and advice from 
attendees and exhibitors alike.  

Interactive Workshop: Creating 
High-Performing Teams 
Thursday at 10:00 a.m.
Technical expertise is essential in the 
glass industry, but project success 
often comes down to how well people 
communicate, navigate conflict, and 

work together. This highly interactive 
90-minute workshop will help partic-
ipants recognize different personal-
ity styles and understand how these 
differences influence communication, 
expectations, decision-making, and 
workplace conflict. 

Tuesday, November 3, 2026

2:00 p.m. – 5:00 p.m. Registration Open

2:00 p.m. – 5:00 p.m. Exhibitor Move-in

6:00 p.m. - 9:00 p.m. Guns & Glazing Event hosted by U.S. Bullet Proofing / Quikserv.

Wednesday, November 4, 2026

7:00 a.m. – 6:00 p.m. Registration Open

8:00 a.m. – 1:00 p.m. Exhibitor Move-in

8:00 a.m. – 3:00 p.m. Educational Program - Architectural Glass Track	

8:00 a.m. – 5:00 p.m. Educational Program - Auto Glass Track

2:00 p.m. – 6:00 p.m. Trade Show Floor Open

4:00 p.m. – 5:30 p.m. Welcoming Happy Hour on the Trade Show Floor

Thursday, November 5, 2026

7:00 a.m. – 2:00 p.m. Registration Open

8:00 a.m. – 11:30 a.m.  Educational Program - Architectural Glass Track

8:00 a.m. – 11:00 a.m. Educational Program - Auto Glass Track

10:00 a.m. – 2:00 p.m.  Trade Show Floor Open

2:00 p.m. – 6:00 p.m. Exhibitor Move-Out

                               SCHEDULE AT A GLANCE

*GEMS schedule is subject to change. Visit www.glassexpomidwest.com for updates.

GLASS EXPO 
MIDWEST HIGHLIGHTS
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Wednesday, November 4
8:00 a.m. – 11:00 a.m.	
AGSC Auto Glass Replacement  
Certification Training and Testing

12 noon - 3:00 p.m. 	
AGSC Auto Glass Calibration (ADAS) Spe-
cialist Certification Training and Testing

3:00 p.m. – 5 p.m.	
AGSC CSR Certification Training 
and Testing 

Thursday, November 5
8:00 a.m. – 11:00 a.m.	
AGSC Auto Glass Repair  
Certification Training and Testing

Auto Glass Safety Council Training and Certification Testing 
Get certified by the Auto Glass Safety Council in auto glass 
replacement, auto glass repair, ADAS calibration, and/or 
customer service. Training includes the ability to take the 
certification test at no charge. Scheduled training:
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Stop by the show and visit with represen-
tatives from these fine quality companies. 
See the latest in their goods and prod-
ucts. New companies are being added 
daily. Visit www.glassexpomidest.com for 
the latest roster.

Exhibitors as of August 1, 2026.
A.M.Fabricators/WDI
AGRR™ Magazine
ASSA ABLOY
Auto Glass Safety Council™ (AGSC)
Bella Architectural Products
Blue Star Architectural Glass
Bovone North America

BVB Architectural Products
Cline Aluminum Doors, Inc.
CRL
DeGorter Inc.
Door & Window Market [DWM] Magazine
Door Controls USA
dormakaba Americas, Inc.
EDTM, Inc.
ERGO Robotic Solutions
Everest USA
F. Barkow Inc.
FHC Frameless Hardware Company
Flexijet North America
FOREL North America
glassBYTES.com

Glass.com®
Glassopolis
Glass Expos USA
Glazier Software
Glaziers on Demand
GlazierIQ
Great Lakes Lifting
Guthrie AI Inc
IGP Tools
Imagic Glass
Insulgard Security Products
Interglass
JEI: Structural Façade Engineering & 
Drafting
JLM Wholesale, A Division of Lockmasters
KENWA Trading Corp.
Key Media & Research
Kingspan Light + Air
Lattuada North America, Inc.
LC USA INC
LearnGlazing.com
MyGlassTruck
National Glass
Q-railing - North America
Quattrolifts USA
Quickserv
RAMCO
SAFTI FIRST®
Salem Fabrication Supplies
SECLOCK
Smart Glazier Software, a Cyncly Company
Smartlift US
TBP Converting
Tecglass Digital Printing by Fenzi Group
Top Notch Distributors
Total Security Solutions
TRUE Contractor Software
Trulite Glass and Aluminum Solutions
U.S. Bullet Proofing / Quikserv
USGlass magazine
UNTOOLED LLC
Walker Glass Company Ltd
Wesco
Wieland Metal Services
Wood’s Powr-Grip Co., Inc.

PLAN NOW TO ATTEND
TO REGISTER
For the fastest registration, visit glassexpomidwest.com. Many suppliers have free 
passes or discounted passes, so reach out to your suppliers before registering to 
secure a discounted pass.
Full Registration and Non-Exhibiting Supplier Registration--Includes admission to 
all educational seminars, trade show floor access on both days, the welcoming happy 
hour, and the breakfast on Thursday. 
Trade Show Only (TSO) Registration--Includes admission to the trade show floor only 
and the opening happy hour. 
If GEMS determines you have registered in the incorrect category, show management 
will send an invoice following September 14, 2026. Visit glassexpomidwest.com and 
click on the attending tab to read the Glass Expos Attendee Policy.

DEADLINES: Pre-Registration ends on Wednesday, October 21, 2026, at 11:59 p.m.
Cancellations must be received in writing by Monday, September 14 .
The NES cancellation deadline has passed.	
Exhibiting and/or Sponsoring?
Returning exhibitors: Contact Tina Czar at 540/602-3261 or email tczar@glass.com.
New exhibitors: Contact Barry Atkins at 540/602-3268 or email batkins@glass.com.
For general questions: Please call 540/720-5584, email exhibits@glass.com, or visit 
glassexpomidwest.com

Pre-registration Registration Fees 
(prices increases after October 21, 2026) Full TSO

USGlass, USGNN, AGRR™ magazine, [DWM] magazine Subscriber $49 $25 

Non-Subscriber $99 $45 

Non-Exhibiting Supplier - USGlass magazine Advertiser $229 NA 

Non-Exhibiting Supplier - Non- Advertiser $299 NA

EXHIBITORS
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On-point industry education 
close to home that benefits 
your business — 
and you!
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November 4-5, 2026
Greater Columbus Convention Center
Columbus, Ohio

CONTACTSUBSCRIBE

WEBINAR VIDEO

CONTACTSUBSCRIBE

WEBINAR VIDEO

@glassexpos 
Visit www.glassexpomidwest for the latest updates.

www.glassexpomidwest.com


